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"FUNNELS OF SALES" AS ELEMENT OF

OPTIMIZATION OF HOME SHOPPING
SERVICE IN THE CONSUMER MARKET

AHHOTauusa

B craTbe pacCMOTPEHbl M OXapaKTepU30BaHbI
OCHOBHbIE BMAbl «BOPOHOK Mpoaax». o kaxxaomy
M3 HMX TNpPOBEAEHA aHanuTvKa, B pe3ysnbTaTte
KOTOpPOW yZAanocb BbiSIBUTb OCHOBHbIE MPO6/EMbI,
BO3HMKAlOIWIME HA pasHbIX 3Tamax npouecca
npogax, a Takke BblpaboTaTb  KOMMJEKC
Heo6X0AMMbIX Mep ANs MOWCKa OMTUMAasIbHOro
pewenusi. [pu cocTaBneHun aHanusa 6Gbina
yyTeHa cneundmka KaXaoro BMAA «BOPOHOK
npoda)<», OKasaBlash BAWSHME Ha MNPUYUHBI
BO3HMKHOBEHMS NPOBJIEM.

KntoueBble cnosa:

BOPOHKa npoaax, pO3HWYHasi  TOProBns,
XONOAHbIV 3BOHOK, 3h(heKTMBHOCTb Npoaax

Abstract

In this article main types of "funnels of sales" will
be considered and characterized. On each of them
the analytics as a result of which it was succeeded
to reveal the main problems arising at different
stages of process of sales is carried out and also
to develop a complex of necessary measures for
search of the optimal solution. By drawing up the
analysis the specifics of each type of "funnels of
sales" which exerted impact on the causes of
problems were considered.

Keywords:

Funnel of sales, home shopping service, winrate,
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BEKe MOTpebuTenbCkMn pbiHOK Poccum  dopmupyeTcss B yCIOBUSIX

rnobannsaumMm n B3aMMO3aBMCMMOCTU MI/IpOBOﬁ 9KOHOMUKKM, KOrga Crtapbleé napaaurMbl

6onble He paboTaloT. lNMoHATUE «rMNEepCBA3aHHOCTL» OblI0 BBEAEHO B Hadane 21 Beka

KaHaackmmu  couunonoramm  Anabel

Quan-Haase un Barry Wellman kak MexaHu3M

BBaMMOAEVICTBMﬂ KOMMYHUKALIMOHHbIX CUCTEM B MUPE «KYEJIOBEK — YENOBEK>» N KYEJIOBEK —

MallMHa» B paMKax ceTeBol opraHusaumm [1, c.15].

/70T,D€5I/ITE’/7bCKI/II/7 PbIHOK NPEACTABNAET LENOCTHYHO COBOKYMHOCTb OTAE/IbHbLIX AL

M [OMOXO3SIMCTB, MOKYMAKWMX WM NPUOBPETAIOWMX TOBapbl U YCIyr ANS JIMYHOIO

notpebnenuns. CogepxaHne m obbeM MNOTPEOUTENLCKOrO PpblHKA MMEIT OTPaXKeHWe B

PO3HWUYHOWN TOPrOB/IN.



Po3HMYHas TOpros/is — BUA TOProBON AEATENbHOCTM, CBSI3aHHbIA C NpUobpeTeHneM
M NpoAaXkel TOBapOB A/ MCMOJSIb30BaHUSI UX B JIMYHbIX, CEMEMHbIX, AOMALIHMX U MHbIX
Liensx, He CBS3aHHbIX C OCYLLECTB/IEHNEM NpeanpUHUMATENbCKOM aesTenbHOCTM [2].

KaXkabld y4aCTHMK pblHKA CTPEMMUTCS 3aHATb MPOYHOE (PMHAHCOBOE MOJOXKEHUE,
YTO CTAHOBUTCS HEBO3MOXHbIM 6€3 aHanMsa M WCMoNb3oBaHusS 3deKTa pPasINYHbIX
BMAOB «BOPOHKM npoga)». BopoHka npoaaX — 3TO OAMH W3 T[NaBHbIX OM3HEeC-
WHCTPYMeHTOB Ansi ntoboro npeanpuHuMatenst. Ecnm Bbl 3aHMMaeTecb 6M3HECOM MK

TOJIbKO MJ1IaHUPYETE HAaYaTb CBOE AE€/10, TO 3Ta CTAaTbid — HepBbIVI war K BalleMy ycriexy.

Llenbto AaHHOro uccnenoBaHust siBNSieTcs yBenudeHve 3p@heKTMBHOCTU Npoaax B
OpraHvM3auuMm W MOBbILEHNE KOMMETEHTHOCTU COTPYAHWMKOB BCEX YpOBHeW. [ns
AOCTMXKEHUS LeNU peLleHbl 3aZiaun UccneaoBaHns: CTPYKTypu3auune coaepXXaHust AaHHbIX
B hOpMe «BOPOHKM MPOAax»; AeTaNbHbl pa3bop KaXxaoro tana «BOPOHKW»; BbISIBIEHUE
ownbok npouecca MNpodaX Ha KaxAOM 3Tane; MOWCK PeleHnn ANns  yBeluveHus
3 HEKTUBHOCTN NpoAaxk; COCTABNEHME aNrOpUTMOB, NO3BONSOWMX M3bexaTb OWnboK B
byaywmx nepmoaax.

Ka)xgoro yyacTHMKa TOPros/in BCeraa MHTEPECYIOT BOMPOC — KaKuWe WHCTPYMEHTHI
MCNoNb30BaTb MpU MJIAHMPOBAHWMK, KOHTPONMEe WM oueHke paboTbl OTAena npodax npu
[AOJTTOM LMKIEe COBEPLUEHUS CAeNKn?

Ana acHoro BocnpuaTUS addeKkTa «BOPOHKM NpoaaXKk», HeobxoamMMo pas3obpatbes
B ABYX 6a30BbIX XapaKTEpUCTMKAxX AaHHOro nokasatens. Mepsbin M3 HUMX — 310 Winrate.
OH onpegensieTcsl Kak OTHOWEHWe oblero KonuMyecTBa 3anpocoB, OKa3aBLUMXCS
B BOPOHKE, K KO/IMYECTBY YCMELWHO 3aK/IYEHHbIX caenok. [na  paHHou  cdepol
CTaHAAPTHbIM  NPUHATO  cyuTaTb  Nokasatenb winrate - 10:1. To ecm
13 10 noTeHUManbHbIX NpoAaX NPONAET (PUHANLHYIO CTaanio ToNbKo ogHa. Winrate — 310
nokazaTeflb, 3aBUCALUMA  OT COBOKYMHOCTM  (baKTOpOB:  OTpaciKM, B  KOTOPOW
OCYLLECTBNSETCA AeATeNbHOCTb OpraHu3auuu, penytauum bpeHga KOMMaHuWM, a Takxe
cneundukn NpoayKUnm.

BTopo/i noka3atenb — 3TO BPEMEHHOW LWKN — 3TO BpeMsi, Heobxoaumoe
MOTEHLUMANBbHOMY K/TIMEHTY ANS MPOXOXAEHUS BCEX CTaAMM NpoLecca NPoAaXu: OT NepBbIX
KOHTaKTOB C KOMMaHWeW [0 MNOANWCaHMS [AOroBopa. MHorga Ha BPEMEHHOW LMK
OKa3blBaeT BNMSIHME creumdurka OTPOC/IM, B KOTOPON KOMMAHWUSI OCYLLECTBASIET CBOIO

AesTenbHocTb (puc. 1).
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PucyHok 1 — ba3oBble XapakTEPUCTUKN «BOPOHKM NPOAAX>»

Hanee pa3bepeM camble MONynsipHble BapuaHTbl TpaHchopMaumMm reoMeTpumn
«BOPOHKM Mpoaax».

1. «I'eo3guk»

Cneunduka AaHHON BOPOHKM COCTOUT B TOM, YTO, Y4MTbiBast 60SbLUOE KOMMYECTBO
3anpocoB, OpraHM3aums HeM3beXHO «TepsieT» MHOr0 Ha 3Tane npe3eHTauum npoaykTa
(puc. 2). Kakme OCHOBHble MPUYMHBI CTanM CNeACTBMEM «CEepbe3HOro nposasa B CaMOM
Hayane npouecca? Kakon KOMMNIEKC peleHni HeobxoauMo MpUHMMAaTb PYKOBOAUTENSM

ANS HOPManU3aLUMn CJTIOXKMBLLENCS KTMEHTOB CUTYaUmUmn?

EQPOHKA Npogax — «rE0OZAUK:

) zanpocos

\
. 4

PucyHok 2 — Cneunduka BOPOHKM Tvna «BO34MNK»

OueBMAHO, rpamMOTHAs MapKeTMHroBas MOSIMTMKA MnpuBena K 601'IbLIJOMy yucny

3anpocos, HO OONMbLWNHCTBO M3 HUX He ABMAAOTCS UeneBbiMM. B gaHHOM cnyJae,

HayuHbii xypHan «busHec n obwectso» N22 (14), 2017
ISSN 2409-6040 3



HeobX0AMMO CKOPPEKTMPOBATb YCWIMSI MapKeTWHra M KapAWHANbHO MOMEHSITb KaHasbl
MapPKETUHIOBOIrO MPUBIEYEHNS KITMEHTOB.

Cxoxas npobnemMa MMeeT MeCTO Ha CyLIeCTBOBaHME ellé B TaKOM c/yyae, Koraa
ANS MPUBNEYEHMS] MOKynaTenen WCMosb3yTCs HeaKTyaslbHble WKW yCcTapeBlne 6asbl
AaHHbIX. [J0 TOro0 Kak HauuMHaTb 3Tan «XONOAHbIX 3BOHKOB», HEO6X0AMMO YAENUTb BPEMS
ANSi NPOBEPKM KayecTBa U NPUroAHOCTU CyLlecTBytoLlen 6asbl.

Huskas kBanudukauusi COTPYAHWKA, MpUHMMaloOWero u obpabaTbiBatoLero
3anpockl, TaKXXe YacTo CNY>XUT BECOMOWN MPUUMHOM «CNMBa» KNMEHTOB. OT TOro, YTO U Kak
CKa)XET COTPYAHWK, 3aBUCUT BO3MOXHOCTb [a/IbHEMLLErO NPOAO/IHKEHNS COTPYAHNYECTBA
c nokynateneM. CTouT 3apaHee MpoayMaTb OTBETbl HA HEKOTOPbIE PaCnpOCTPaHEHHblE
BOMpPOCHI. B 4aCTHOCTK, OTBET Ha BOMPOC O LiEHE NMPOAYKTa Yalle BCEro CAY>XMUT NPUYMHON
OKOHYaHMS1 KOHTAKTOB C MOTEHLMA/IbHbIM K/TUEHTOM.

2. «Tpy6a npopax>»

Ha nepBbIit B3rnaa, yaMButenbHas CUTyaLunsi — MPaKTUYECKM BCE 3anpochl KIIMEHTOB
AOXOAAT [a CTaaun  3aK/IodeHust caenkn. W cknaablBaeTcs BreyaT/ieHne, 4YTo BCE
MPEKPACHO M HE CTOUT MeHSATb YTO-M60. OAHAKO 3TO TONbKO KaxkeTcs. TpaHcdopMaums
BOPOHKM MpoAax B «Tpyby», CBMAETENbCTBYET O TOM, YTO OpraHuM3auus He NpoaaéT,
a «aaput» cBoM npoaykt (puc. 3). LeHa CcywecTBEHHO HMXE  PbIHOYHOM
N KOMMNaHMS MOXKET CMOKOMHO MOBbICUTb CTOMMOCTb CBOEro npoaykToB. be3ycnoBHo,
OHa MoTepsieT YaCTb  3arpoCcoB, HO MOJIyYEHHOE YBENIMYEHME A0XOAa  [IO/HKHO

KOMMEHCMpPOBaTb NOTEPM.

EQOPOHEKA NpOLaX — -pry6a3>

| Q zanpocos ‘

PucyHok 3 — Cneunduka BOpoHkM Tuna «Tpyba npoaax»
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3. «ProMmka>»
Ecnn «BOpoHKa npoaaxk» npuHana opMy «proMKK», TO 3TO 3HAYUT, YTO NpPOBasbl
NMPONCXOAST B OCHOBHOM Ha (PMHanNbHOW CTaauun 3aBeplieHns caenku (pvc. 4). Boigensior

ABE NPU4KnHbI, MO KOTOPbIM MOIJ1a CITOXKUTbCA noaobHas CUTyauus.

EQpPOHKA NpOAaX — «ploMKa:

‘ Q zanpocos ‘

PucyHok 4 — Cneundurka BOPOHKM Tuna «ProMka»

MNepBas NpuMyYnHa — NPUMUTUBHA. DTO HU3KAs KBanMduKaunsa nepcoHana. HexsaTka
KOMMETEHTHOCTM 3aKpbiTb CAENKy — Haubonee MONynsipHbIM  HEAOCTAaTOK  cpeau
MeHe[KepoB Mo npofaxaM. ITOT HeAOCTaTOK 4acTo MpOoSBASETCS Y  HEeOMbITHbIX
NPOAAXXHMKOB, KOTOpPble TOMbKO HA4YMHAKT McKaTb cebss B 3ToM 6u3Hece. UcnpasBuTb
CNOXMBLUYIOCS  CUTyauMto MOXHO NyTEM npoBefAeHns O06yvyeHns COTPYAHUKOB WM
(PMHAHCOBBLIM CTUMYJIOM OT 3aK/OUYEHHbIX CAENOK.

BTopas npuuvHa — cTpaternyeckas. LleHa KOMnaHuM He KOHKYpeHTOCNOCOOHa.
KBannduumpoBaHHble  COTPYAHUMKM  XOpowo  paboTaloT  C KIMEHTaMK,  BbisIBASIIOT
nx NOTpebHOCTM, (OPMUPYIOT KayeCTBEHHbIE KOMMepYeckuMe MpeasioXeHUs, HO Ha
3aK/IOYMTENBHON CTaauM KIMEHT YXOAWT K KOHKYPeHTaM. B 3TOM cryyae HyXHO
nepecMoTpeTb LIEHOBYIO NOSIUTUKY B OTHOLLUEHUN CBOMX MPOAYKTOB.

4. «Tanusa»

MNpeanonoXuMm, y BOPOHKM MpoAax MnosBAseTcs «Tanusa». KnveHT cneuunanbHO
WUrHOPUPYET OnpeaeneHHble 3Tarnbl MpoLecca NpoAaXu, NPeAyCMOTPEHHbIE KOMMAHMWEN,
N NbITAETCA Kak MOXHO OblCTpee coBepwmnTb caenky. MNoaobHas cutyaums roBOpuT O TOM,
4YTO HeKOTOopble 3Tanbl cnegyeT nMbo BoBce ybpaTb M3 CTPYKTYypbl Mpodax, nmbo ux
ycoBepLUeHCTBoBaTb. CKopee BCero, K TakKUM CTagusiM npouecca OTHOCATCS HEHYXHble
cornacoBaHus u yteepxaeHus. CnegoBaTeslbHO, KakK  TOMbKO Y BOPOHKW  HAyMHaeT
NOSIBNSATLCS «Tanus» — 3HAYUT NPUXOAUT BPeEMS ONTUMM3AUMM BU3Hec-npoueccoB (pwc.
5).
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EQPOHKA NPOLAX — «TaNWA=

‘ Q zanpocos ‘

PucyHok 5 — Cneunduka BOPOHKM Tuna «Tanus»

Takum 06pa3oM, Mbl PACCMOTPENN BO3MOXHbIE BUAbI «BOPOHOK MPOoAax», KOTOpbIe
Mornm o6pa3oBaTbCsl B pe3ynbTaTe NpoLecca Npoaax, a Takxke BblpaboTann HekoTopble
nyTW pelweHus npobneM. [puUMeHeHMEe OMMUCAHHbIX WMHCTPYMEHTOB MO3BOSUT J1H060M
KOMMaHuu, paboTatowen B cdepe Mpoaax MNOBbICUTb CBOKO  3EPEKTUBHOCTD,
ONTUMU3NPOBATbL PaboTy COTPYAHWUKOB, MOBLICUTL MX KOMMETEHTHOCTb, @ TaKXXe NpUBeYb
K cebe BHMMaHWe CO CTOPOHbI NOTpebuTenel NpoayKTa.

OaHako creayeT MOoHMMaTb, YTO BbIlE PACCMOTPEH OB6LWIMI anropuTM NOBeAEHMS
«BOPOHOK MpoAaX>», NO3TOMY Bceraa HeobxoamMo AenaTh akUeHT Ha cneunduky busHeca.
MoMMMO 3TOro, Bcerda CneayeT Y4YUTbiBaTb BHELLHIOW KOHBIOHKTYpY pblHKa. Ecnm y
KOMMaHUM Pe3KO COKPaTUIMCb 06bEMbI NpoAaX, TO 3TO He BCEraa 3HauuT, YTO KOMMaHUu
HY>XHO ONMTUMU3NPOBATb CBOM BM3HEC-NPOLECCHl. BO3MOXHO, MPOCTO HACTYMUN KPU3MUC, U Y
noTpebuTenein HeT BO3MOXHOCTY MOKYMNaTb NpeasiiaraeMblii NpoaykT. B 3ToM cnyyae ctout

3a4ymMaTbCs U O NIMKBMAALMM KOMMAHUKN (MM U3MEHEHUSI chepbl AEATENBHOCTH).
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